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M.Com. (Semester-I) Examination April - 2026

Advertising and Sales Management-I

Time: 2 Hours |
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Answer in brief :—

State the successful qualities of salesmanship.

State the effects of growth in agriculture on production of advertising.
What is an important sales organisation?

Which are the factors an affecting the selection of media vehicle?
State the bases of allocation of advertising budget.

Explain the process of setting of sales organization.
What is salesmanship? Explain its importance.
OR

What is sales management? Explain any two functions of sales management.

Explain the types of the Sales Planning.

Explain the effective and practical purposes of advertising.

Describe the advantages and disadvantages of the magazine advertising.
OR

"Advertising is a social evil" Discuss this statement critically.

Briefly explain any two types of non-media advertising.

Write a short notes:- (Any one)
Revenue Model Privacy in advertising

The difference between personal selling and salesmanship

Case Study :—
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Virat Limited is in the cosmetics industry for the last 20 years. Lately many

national and local units are entering this industry. Now Virat Limited is facing

competition for the last five years. So the profit and sales share is also going

down for the last five years.

As the marketing officer of this company, what kind of means and options

will you choose to increase the profit and sales share? Why?
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